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MHT SECURITIES ADVISES IMPACT INNOVATIONS GROUP IN ITS SALE TO INTELLIMARK HOLDINGS, INC,,
A PORTFOLIO COMPANY OF CHARLESBANK CAPITAL PARTNERS

DALLAS, TX, December 14, 2005 — MHT Securities is pleased to announce the sale of Impact Innovations Group (“Impact”)
to IntelliMark Holdings, Inc. (“IntelliMark”), a portfolio company of Charlesbank Capital Partners (“Charlesbank”). The
transaction closed on December 2, 2005. MHT Securities, a wholly owned subsidiary of MHT Partners, acted as the
exclusive advisor to Impact.

Impact Innovations Group is an IT outsourcing and technical staffing company recognized for its highly regarded methods to
optimize and efficiently manage IT departments for middle-market companies. Impact’'s management services utilize a
patent- pending methodology to help organizations maximize IT investments and streamline internal operations, while its
outsourcing services provide full IT, infrastructure, application management and help desk outsourcing. Impact’s staffing
division provides IT professionals on a contract or permanent basis to both large and mid-size companies. Clients include
Fortune 500 companies, private equity firms and mid-size companies. Impact has offices in Dallas and Atlanta.

Concurrent with this transaction, IntelliMark Holdings is consolidating its business units under its Technisource brand name.
Including the Impact acquisition, Technisource’s units will now include: Technisource Consulting Services (TCS), a national
provider of technical consultants specializing in IT and engineering for companies of all sizes; Technisource Management
Services (TMS), a leading IT assessment, consulting and managed services provider to mid-market companies; and
Technisource Integration & Support Services (TISS), engaged in providing systems integration, deployment, support and
help desk services to companies and organizations of all sizes on a national basis. With this transaction, Technisource,
headquartered in Little Rock, Arkansas, will have revenues of approximately $300 million, employing approximately 3,000
people in 35 offices throughout North America. The company’s clients include Fortune 500 and middle market companies in
a variety of industries including financial services, communications, healthcare, manufacturing, retail and government.

“This transaction positions Technisource as a strategic IT partner for companies of all sizes. We are now able to offer our
clients a broad platform of services to optimize their IT operations,” said Stephen R. Bova, chairman and CEO of
Technisource.

Technisource is a privately held company whose majority investor is Charlesbank Capital Partners, a middle-market private
equity investment firm managing more than $1.5 billion of capital. With offices in Boston and New York, Charlesbank
focuses on management-led buyouts and growth capital financings, typically investing $25 million to $75 million per
transaction in companies with enterprise values of $50 million to $750 million. The firm seeks to partner with strong
management teams to build companies with sustainable competitive advantages and excellent prospects for growth.

About MHT Partners [1[lIMHT Partners is a transaction-oriented investment bank that leverages the multidisciplinary
experience of its partners to enhance results for its clients. The company delivers the sophistication of a top-tier investment
bank with the personal attention and relationship orientation of a middle-market firm. The MHT Partners team has
extensive experience overseeing every step of transaction execution, and each of its services (M&A seller advisory, M&A
buyer advisory, private placements, strategic advisory) is strengthened by strategic thinking that focuses on maximizing
value. MHT Partners conducts its investment banking activity through its wholly owned subsidiary MHT Securities, L.P., a
member of NASD/SIPC.

Please direct inquiries to Mike McGill at mmcgill@mhtpartners.com or 214-661-1291. He will respond promptly.



